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Who We Are

Established 
in 2008

Corporate 
Office in Irvine, 
California

Operations 
Teams through 
the U.S. Management 

Team of Non-QM 
Product Industry 
Veterans



We are a Lender you can Trust.

Who We Are

American Heritage Lending is a customer service-oriented lender in the Non-QM 
mortgage market. The company was founded by mortgage professionals who hold a 
long history of providing flexible solutions to borrowers who don’t fit the Qualified 
Mortgage space.

American Heritage Lending prides itself on providing superior service, and our 
experienced staff is here to help you every step of the way. Our highly trained 
Account Executives, Account Managers, and Underwriters work with clients to 
structure loans and provide real solutions for difficult loans that were rejected by 
traditional lenders or government automated underwriting methods.



Nationwide Non-QM Lender

What We Do

The AHL Difference:
 Full Suite of Non-QM Products
 Bank Statement Loans

 Expense Ratios as low as 20%
 DSCR

 Use 1007 over lease when beneficial
 LTV up to 85%

 Primary Residence Bridge Loan
 Foreign Nationals to 75% LTV
 Condos and Condotels
 Asset Depletion 
 Prime Jumbo Loans 

 up to $4 million with ALT-Doc
 1-Year P&L program



Coverage

Currently Licensed

Business Purpose Loans only 

Not Licensed/License Pending



Why Partner With Us?

 Full suite of Non-QM products

 Common sense underwriting

 User friendly client portal

 Offering Wholesale and 
Correspondent delivery

 Best in class turn-times



The Expanding Condo Market

Affordability

Attractive entry point for first time home buyers

Condo vs. SFR

Convenience

Amenities

Close to cities and work 

 SFR Inventory Shortages

References:
The Condo Market Is Booming (nar.realtor) 

https://www.nar.realtor/magazine/real-estate-news/the-condo-market-is-booming


Who are the Biggest Buyers?

 First Time Home Buyers

 Single Borrowers

 Investors

 2nd Home Borrowers – Seasonality

 Foreign National Buyers

 Empty Nesters

 



Securing Condo Financing

 Limited financing options make it increasingly harder for 
borrowers to secure Condo financing

 Stringent Fannie Mae and Freddie Mac restrictions

 Lengthy Condo Questionnaire to determine Condo 
Warrantability

 Process  can become arduous and lead to processing delays or 
declinations

 Partnering with a lender that specializes in Non-Warrantable 
Condo financing is key



Determining Warrantability

 Pending/active litigation  Project is not 100% complete

 Non-Owner Occupancy over 50%  Unit owners are not in control of HOA

 Single entity owns more than 10% of 
units

 Recreational Leases – Leasing 
amenities to 3rd parties.

 Commercial use over 15% of overall 
square footage

 Land Leases

 HOA allowing Short Term Rentals 
and/or Condotels

 HOA does not have sufficient reserves



How to 

ORIGINATE MORE!      
Non-Warrantable Condo Loans



 Identify listings for Condos 
and/or Condotels

 Contact the Selling Agent for the 
listing 

 

Partner with Selling Agents

Reference:
6215 Kendale Lakes Cir #271, Miami, FL 33183 | MLS #A11562760 | Zillow

https://www.zillow.com/homedetails/6215-Kendale-Lakes-Cir-271-Miami-FL-33183/44259034_zpid/


Partner with Selling Agents

Reference: 
24 Avalon St #603, Clearwater, FL 33767 | MLS #U8235560 | Zillow

https://www.zillow.com/homes/24-avalon-street-_rb/338651308_zpid/


 Identify Condo Developers:

 National Home Builders such as: Meritage Builders, KB, Ryan Homes, etc

 Regional Home Builders

 Identify builders in specific geographical locations

 Contact builders and offer financing solutions
 They may need help getting the first few financed

 

Partner with Builders



 Contact HOA

 Are your condos Non-Warrantable?

 Are your owners having a hard time finding financing options?

 Identify Opportunity Zones within your local markets

 Foreign Students

 Professionals

 

Think Outside of the Box



ORIGINATE  MORE! 

with AHL



Non-Warrantable Condos

 Up to 75% LTV Non-Warrantable Condos 

 Up to 85% LTV Condotels

 Owner-Occupied, 2nd Homes, and Investment Properties

 Loan amounts up to $3m

 Full Doc, Alt Doc or DSCR

 Purchase and Refinance allowed

 High Rises accepted

 Foreign Nationals allowed



Recently Funded Deals

Exception Request:
• Square footage: 400 square feet

Compensating Factors:
• 804 mid FICO
• $500k liquid assets
• Kitchenette

Transaction Type: Purchase
Property Type: Condotel
LTV: 70%
Product: Rising Star – Full Doc



Recently Funded Deals

Exception Request:
• The insurance policy has actual cash value coverage for the roof

Compensating Factors:
• HOA has reserves
• Life expectancy of the roof on appraisal
• DSCR = 1.1%

Transaction Type: Purchase
Property Type: Non-Warrantable Condo
LTV: 75%
Product: Invest Star DSCR



Summary

 The Condo market including Non-Warrantable Condos is thriving and very 
lucrative

 Securing financing for Non-Warrantable Condos has become increasingly 
challenging 

 Partnering with a financial institution that understands the complexities of 
the condo market is key

 Partner with American Heritage Lending to grow your business and 
ORIGINATE MORE!



Available Resources



Q&A & Contact Info

Client Support Help Desk

For more information, reach out 
to your dedicated AHL Account 
Executive, or:

855.206.2612

ClientSupport@Ahlend.com

www.ahlendtpo.com



The purpose of this webinar is intended for Business-to-Business only and not Direct-to-Consumer. This is not an offer for extension of credit nor a commitment to lend. Programs, rates, terms, and conditions subject to change 
without notice. Certain restrictions may apply. All approvals subject to underwriting guidelines. Not all applicants will qualify. This information is intended for the exclusive use of licensed real estate and mortgage lending 
professionals and not intended for distribution to consumers as defined by the Truth in Lending Act. Please refer to the NMLS Consumer Access website at www.nmlsconsumeraccess.org for individual state licenses for American 
Heritage Lending, LLC. American Heritage Lending, LLC. NMLS 93735 19800 MacArthur Blvd. Suite 950, Irvine, CA 92612

Thank you!

http://www.nmlsconsumeraccess.org/
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